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Omni’s
Family of Gloves
e ||| Series Latex Pow-

dered Examination Gloves

|13 Series Latex Powder
Free Examination Gloves

202 Series “Lite Touch”
Nitrile Examination
Gloves

212 Series Nitrile
Examination Gloves For
EMS & Chemotherapy

312 Series Powder Free
Vinyl Examination Gloves
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e 351 Series AMS Anti-
Microbial Powdered
Vinyl Food Service
Gloves
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e 352 Series AMS Anti-
Microbial Powder Free
Vinyl Food Service
Gloves

361 Series Powdered NSF
Food Service Vinyl
Gloves

362 Series Powder Free
NSF Food Service Vinyl
Gloves

412 Series Powder Free

Stretch Vinyl Examination
Gloves
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Challenging Times
make Successful Sales
Representatives

We will not argue with you that these
times are very challenging. You are
selling gloves (one of many products in
your arsenal) which have become a
very strong commodity. The question
now is, how do you prove the power of
an Omni Glove against another brand?

Providing your customer will listen to
facts other than price, you have much
to offer when selling Omni Gloves. You
see, Omni refuses to be just another
glove supplier. We prefer only to sell
the “cream of the crop” at competitive
prices. Yet that's not an easy sale, in

this still very much struggling economy.

The following are just a few of our

Omni Glove Attributes:

e Highest Quality Available

e Our gloves were distributor se-
lected affording them the best pos-
sible product to sell in their respec-
tive markets.

e Same glove -every order They
always come from the same manu-
facturing plant.

e DOP/DEHP Free Vinyl Gloves

e AMS Anti-Microbial gloves in the
non-medical market

e Omniis now a Technology
Leader and has more new gloves
in the pipeline.

e A Trim-select product line that
offers a clear choice for the sales
representative to present and sell.

As you can see from our product list-

ings (check our web site), we do not
offer any secondary gloves (less than
A+ quality). Over the course of time, a
pleasantly persistent sales representa-
tive will combine our high quality with
Omni’s competitive price to win that
elusive customer who may have never
ordered from him or her before.

Ask our sales team how we can better
help YOU convert that customer. If you
like sales, you will love the victory an
Omni Glove conversion can bring to
you and your company.

NEW OMNI PRODUCT
INFORMATION
BULLETINS

Omni International has new updated
Product Bulletins on our primary medi-
cal, dental, food service, and “non-
custom” gloves.

The Bulletins are on the following
OmniTrust Medical-Dental products:
#111—Powdered Latex Gloves
#113—Powder Free Latex Gloves
#202—L.ite Touch Nitrile Gloves
#212—CF Nitrile Gloves
#312—Powder Free Vinyl Gloves
#412—CF Stretch Vinyl Gloves

Product Bulletins are also available for
the following OmniShield Food Ser-
vice Gloves

#361—Powdered NSF Vinyl Gloves
#362—Powder Free NSF Vinyl Gloves
#351—Powdered AMS Vinyl Gloves
#352—Powder Free AMS Vinyl Gloves

Check our web site:
www.OMNIgloves.com, or call cus-
tomer service for copies.




