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good salesmanship, increasing

Omni’s

Family of Gloves

#
"

Il Series Latex Pow-
dered Examination Gloves

|13 Series Latex Powder
Free Examination Gloves

202 Series “Lite Touch”
Nitrile Examination
Gloves

212 Series Nitrile
Examination Gloves For
EMS & Chemotherapy

312 Series Powder Free
Vinyl Examination Gloves

351 Series AMS Anti-
Microbial Powdered
Vinyl Food Service
Gloves

iV abiai Solaiicns
e 352 Series AMS Anti-
Microbial Powder Free
Vinyl Food Service
Gloves

361 Series Powdered NSF
Food Service Vinyl
Gloves

362 Series Powder Free
NSF Food Service Vinyl
Gloves

412 Series Powder Free
Stretch Vinyl Examination
Gloves
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NEW YEAR
NEW OPPORTUNIES!

As you must know by now, Omni
International has a disposable, non-
medical vinyl glove that contains our
revolutionary new AMS anti-
microbial technology. The
OmniShield ™MAMS glove is de-
signed for any non-medical purpose
where a disposable vinyl glove
would be used...food service,
housekeeping, general purpose
use, etc. Locations of sales include
restaurants, supermarkets, ho-
tels/motels, resorts, spas, hospital
and nursing home kitchen and
housekeeping departments. Crea-
tive thinking will bring an infinite list!

Yes, select medical distributors can
sell our new AMS gloves in the
acute and long term care food ser-
vice operations. In fact, some are
doing so today.

Our distributors who are selling the
OmniShield™AMS anti-microbial
gloves today are a very special
breed. They ARE sales oriented.
Their team members excel at “up
selling” the customer to a better
product in a world where many of
their competitors are only trying to
find the cheapest product for the
customer. You should note that up
selling usually takes hard work and

benefits to both customer and dis-
tributor.

These special distributors are willing
to buy-in, promote, market, educate
and sell a product that is hot off the
glove lines. And the AMS glove is a
new technology, new glove at a
slightly higher price than anything it
competes with in its respective mar-
ket.

These “pioneers” have been very
supportive of Omni’s new product
line. Omni’s sales team has worked
with them and look forward to also
working with you.

Omni has created several new Data
Digest’s that can assist you in pre-
senting, showing and selling our
new glove products. They are yours
for the asking. Just contact your
Omni Sales Representative and
he/she will be delighted to send
them your way.

By the way, for those distributors
who sell food service / housekeep-
ing gloves, we also have Data Di-
gest’s available for the NSF and
general purpose glove products.

For complete information on Omni
Gloves and the AMS Technology,
check out our websites—
www.OMNIgloves.com and
www.anti-microbialsolutions.com..




